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WHO | AM?
A 19-year-old halfway psychologist
turned into a full-time freelancer.

2 yedrs back, | started LinkedIn as a writer,
manifesting everything | have today.

e 35K on LinkedIn

e 6K on Instagram

e 10,000+ Monthly visitors to the website

e 2K+ Email Subscribers

e 3K+ Freelancers in 12 close-knitted WhatsApp communities
e 500+ Clients from 3 different continents



IN THE NEXT 10 MINUTES, WE
ARE GOING TO TALK ABOUT

Introduction to Inbound Lead Generation via LinkedIn
Optimizing Your LinkedIn Profile for Search

Developing a Content Strategy for LinkedIn

Contributing to Thought-Leadership Articles

3-Step Monetization Process LinkedIn Professionals
Building Relationships with C-level Authoritative Figures
Analyzing Lead Quality Through Lead Scoring
Responding Strategically to Inbound Leads

Pitching a Strong Offer and Overcoming Objections
Closing on a sales call in 3 follow-ups

NehaShafiq.com



INTRODUCTION TO LEAD
GENERATION VIA LINKEDIN

What Is Lead Generation?

Lead generation for me is all
about making meaningful
connections, showing what
youre good at, and turning

those connections into clients.
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INBOUND OUTBOUND

Lead Generation

LEADS THAT COME LEADS THAT YOU

INTO YOUR INBOX REACHOUT TO
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‘Inbound Leads

Content-Influenced

Target Audience leads

Attract leads
through inbound
leads

Higher quality
leads
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Outbound Leads

Target
Audience

Identified
prospects

Identify prospects
through market
research

Variable lead
quality



| BOOK 11 CONSULTATION
FIRST $1M WITH BURN-FREE MARKETING -
LINKEDIN'S #3 FAVICON RECOGNIZED SAAS MARKETER . »

Personal Branding -+ Cold Emailing -+ Soos Marketing

_ FRAICIY
/A metrie mHDSTEKEEP ErrorERTIES “

LINKEDIN PROFILE
FOR SEARCH

1 st
Neha Shaflq i | <= Incorporated
| Book Quality Leads for your SaaS product | old-Email
sion Guaranteed | Let's Hit Your Sales | Hello Next Saas

Founder! ¥

ti- Bahria University

Pakistan - Contact info

Get Your FREE Ebook Here & (4

36,192 followers - 500+ connections

Write a 7-characters long Customize your LinkedIn Request your past and
headline with your main URL to include your full current clients to endorse
keyword infused at least name or relevant your skills and write

keywords. recommendations.

once

Cold-Emailing
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DEVELOPING A CONTENT
STARATEGY FOR LINKEDIN

Saas
Founders
Look at WHY you're To attract
writing content O, quality leads
. Sf"ffyour ‘I:"ont.entt One Problem
'nto Tuhnel points One Solution
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Look at WHO
you're writing to




My Content Breakdown

Neha Shafiq & - vou

CURIOSITY-TRIGGER

Background story

Storytelling (Important highlights)
Social
Testimonials or Endorsements
Proof

Happy
End

Leaving at an open-end conversation hook




CONTRIBUTIONTO THOUGHT-
LEADERSHIP ARTICLES

:0: Top Digital Publishing Voice

R ——

Step 2
Step 1 SCROLL TOPICS TO FIND S - Step 4
VISIT THE LINK AND FIND THE MOST- ONE THAT INTERESTS YOU tep

More to explore DOMAINS YOU WANT TO BE
Marketing RECOGNIZED IN TO.

Public Administration

More to explore

Learn more about Collaborative Articles

Financial Technology -
How can you manage access control in cloud-based financial systems?
SO 0 corviusion: - 1 hourzg Financial Management

Healthcare

Engineering s o . » .
" ; Lear trol in cloud-based financial systems using best practices and tools to ensure

IT Services

Financial Technelogy - Financial Management

Sustainability

isiness Administration




3-STEP
MONETIZATION
- PROCESS

Step 2:

\ —_ . r — — o . (] (]
| Book Quality Leads for your SaaS product | 40% Cold-Email Ment|on your services
Conversion Guaranteed | Let's Hit Your Sales Target | Hello Next SaaS

Founder! Q Step 3:
Providing services Mention your employment

Step 1:
Verify your profile

Neha Shafi q O I @ Verify now '

Lead Generation, Email Marketing, Content Marke...

Show details status

Show recruiters you're open to work — you

control who sees this.

Get started




REI—A I IONSH II @
=" Hey Beatrice, | can counter the number of time you've used

the word *DIFFERENTIATE* No wonder why your work and
ideas are this unique than others. Does your strategies
L]
W

And it's

@ Neha Shafig @& - 1:03 ¢

Hey Lobsang, is potato your favorite buzzword too?

ur hotshot




a meeting with you for further

uld be suitable time and medium.. ?

geograpnic

QCULION

FiQIN O1

[=Je (o

s and customer support
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Inbound Lead
% Qualification Funnel:

Raw Inbound Leads

Engaged Leads

Marketing Qualified Leads (MQLs)

* Sales Accepted Leads (SALs):

o Sales Qualified Leads (SQLs):

o Opportunities + Customers



c L o s I N G Sales Accepted Lead
(SAL) stage
Hi John, I've reviewed the project
_ catalog you’'ve shared and can

see great potential for us to work

together. When would be a good
time for you to chat further?
Looking forward to it!

E t St 3
HURIIAIEA)- Opportunity Stage

Hi John, thanks for your interest
in my services. Just wondering if
you would be interested in a

Hi John, it's been great
discussing your needs and
how my solution can address

quick call to discuss rest of the
important stuff. Let me know
what day and time works for you.

them. Let's move forward
together! I'll send over the next
steps shortly.



- FAIL-PROOF OFFERS
FOR INBOUND LEADS

Strategy Session

Book a quick 15-min Success Strategy Session to discuss your
specific challenges and goails.

Discovery Call

Fill in this quick questionnaire to explore more of your objectives
& painpoints for better clarity on your business goals

Strategic Roadmap Consultation

Let’s start with creating a strategic roadmap to discuss your definite goal for
the enxt 3 months. At the end of the call, I'll share my packages & proposal.



13 i
CONNECT
WITH ME

Email
nehashafiq222@gmail.com

Website Social networks

www.nehashafique.com @neha_shafique




